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Abstract

Internet technology has developed fast and the number has increased
continuously. Social networks has also become popular, so that many companies use
social media as a new tool of customer relationship management, and it is used to

deliver their product informations, -maintain good interaction with their customers,

increase their number of new customers and improve customer’s loyalty. Therefore,

social media is an important part for customer relationship management.

We survey 151 companies which use social media as samples, and explore that
they implement three processes of customer relationship management by social media
to respond this dynamic market, and further impact on their business performance.
Many scholars have confirmed the existence of full mediation between market
orientation and business performance factors. But so far, few study use social
customer relationship management to explore the relationship between market

orientation and business performance.

The result shows that market orientation has a positive effect on business
performance, social customer relationship management processes has fully mediation
effect between market orientation and business performance. In addition, customer
orientation of competitor orientation has a positive effect on customer acquisition;
Competitors orientation has a positive effect on customer expansion. As businesses
use the three processes of customer relationship management by social media,
customer acquisition, customer retention, and customer development has a positive
effect on financial performance. On the other hand, customer acquisition and

customer retention has a positive impact on non-financial performance.

Keywords: Social CRM Process, Market orientation , Business performance
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(Acquisition) ~ 4% 55 AF % B % (Retention) & 3 245 % B 7% (Expansion) o i# 5
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Fffoirid o (2) L7 5 kg % (Customer Retention):i% 8 AF % i 4% $5-3] (Propensity
Model)i& * AE % E4Fcrph B BB CAE R4 > X A 454 ST 7 5 h i
KEPRE L H AW E(3)H g L B ﬁgk(Customer Profitability): ¥ F& 1 & &
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& (Up-selling) @& $ Facfrhp T M G FRFR T LB L JIE-PRHELZ 3 >

A AR A2 A > 5 i B3 32 (Kalakota and Robinson,2001) e
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ALE TCREE M R IRUnAR R BALRE R B R F LUNAR S AH SEATL
WE1 S EeEd > BEEL TS § £F 52 JRix+(Erat, Desouza et
. ,2006) - Forrester(2006)4p ! & % 7 2 4% Web2.0 1 & &7 k53 inded 4 4

BB RN ¢ RS WA R AR AH LA M BT R

mx%ﬁmixﬁﬁﬁ%%ﬁrm@%%ﬁﬁ LG BB E R R L AN
s BEAEEA L L PRI B A RIS A 5 112 AT T F et NPD A
GER S RIAAFT IR B ITA SR F o
EFFERE AT ‘r%}_%ﬁ @g%frggxﬁk,nzﬁ,g;ﬁ#f@@g%jﬁv%%A
'kia#\j\}é?—%’;f&l% B o

(- ) JEP#74F £ P £ (Acquisition)
23

IS PR TR SR TRy ]
w

RIRIEFAPN F AL AL AT % MR LR H R LA AT
(Larson and Watson,2011) o Srpsidif 2 S{cfRis Tk BAEE » &> 7 fRBEE 5§
REREE2ZFIRALER . NEIFRAREEHS T A SE R F

(Croteau and Li,2003) -

(=) &3 ¥ k8 £ M % (Retention)

G E R e MAD AHMT  fER e8P BT
F AP BELOL6E LB PARUFE I AE - BERELE S H D
6-10 i chx FER o — 2 P hok B IR E R4 S 506 0 H IR A 4 25

96~85% - Fli > FEFREM BB L LT LM G o BF ARFAL 0 L1


http://wiki.mbalib.com/zh-tw/%E7%BE%8E%E5%9B%BD%E5%B8%82%E5%9C%BA%E8%90%A5%E9%94%80%E5%8D%8F%E4%BC%9A
http://wiki.mbalib.com/zh-tw/%E7%BE%8E%E5%9B%BD%E5%B8%82%E5%9C%BA%E8%90%A5%E9%94%80%E5%8D%8F%E4%BC%9A

BEE ik 5 6 M i (Kamakura, Wedel et al.,2003) - H & ¥ & a5 pp 2 ¢ < 5| &

v

R

MLt HGEHEz prZEE

o

TR TP M

| 4

—

s pE 7 3k

BEAE L NE LM A f ¥ AT BB A & PRI%(Evans and Laskin,1994)- 2 &

EORFFOBF e o v LGB E e L 2 B eng TR R B 0 ooke

&
3
Sk
T
T=
B2

% € &2 kg Z 1 5 (Sodhi and Son,2009) o iz PRAE E R L 4E » ERTA H T A

S

FRE LB L EhE S8R > B2 7S e f o

AFETRE IR > B GPRIE§ TR S ST
= g7 % 4 (Lavie, Selaetal ,2010) > fpF - F15 £ ¥/ EB A LRI €8
TREEHAFDER RF TR PR DMl 2 AR EAFIDAF BEB A

R MR § 4 §F - BB AR G ERLL 0 B A PA ST IR R

e}
23

(Lavie, Selaetal.,2010) c ® % & ¥4 i1 X T PRIZPFE 2o FRE 2 & 5 R H AR
LR EREEAL EM G- E I 4R i (Lavie, Selaetal.,2010) - & ¥35
FEAFR LB NRELEEILIE Lo n HE T DR
BAR e
Gronroos(1990)z% 5 M  im 4 FaE > aF p L B E B aop M R B8
Lo

B ch 2 Rl (7 0 440 id & T fp s B4R o Kotler and Keller(2003):2

ENMAFEHES LA R EREE e at T aFE B RN o Al
- BEAE NS ABELE - BEAAEANT S A UG EER o

Berry(2004)z 3 M 74 k5 MArES & AR E R E 2 BHEM B2 BA & -

(DMariile & 584 | ¥R 5§ R 374 T PSR T R E b 3t

BARESHET ST - QR ULEEFH K2 W ERT R E g
‘#‘Q’? Kﬁ:\ 7 é‘_?ﬁﬁ»ﬂ"’g’fﬂ‘ SO ig%c Jﬂi{?]lﬁﬂ@‘%ﬁﬂ&ﬁﬂﬂi—i%

o Q)W EFMEEM G REME 5 G § B Eddte BIRIEE fRAR
Wic 4 > FLEMRE > w A %iﬁiﬁﬁfﬁmh\%ﬁﬁéwwﬁo%gﬁ
FHH ARG RO EG R BREEENES EW b A iEq
BAELRE > NESES X R P
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(=) # & % B % (Expansion)

It

FENET FLAAFENLLFTHRERLL ) A ELES AT AT K B
PORAMER LGSR LABEEORTE e RLAR WL AR AL

BPRFE ~ M3 B EARRE E ¥ o @ 0 @ (Mckim and Hughes,2000) - Kalakota and
Robinson(2001)#73} £ 5 & kf {#ﬂ - BAKLOPF KkflBA T
FRE L bR h2 R o fERRH G E SR ETIA & KRG BT

PO RHZREAREEEPM G L P F REAJIE MR EF IR
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58 33w
- ~ 7 # % » (Market orientation)

HHE e e &L T T R 2 AR 3 ehE Bh(Day,1992) 0 B S e ¥

oA

EFLIFIBEAAT I R ET FAZvFFLANANE IR FHF VT3

*

%
o

L ¥ enit 4 5@ Chenand Quester(2009) § 18 * & % v “Tic b ehFH 7

P

I

i

i AR R

ﬂ*’}

/IJ-
b

“’D"}
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H—h—

“73) 7 H-% w» (Market orientation) ¥ - f&5 B4HAE £ £4L2 A 4 R
o iz = £ 4 o Narver and Slater(1990)F £ 4% 1 % - & 7 # ¥ v 0¥ #ih
O BPRITEE A EY B G oeF Rk o Al ERARY ELAE

TORNARAMEFE S REFEr BT EIEZHEE L -

UESCENE = S i /gkﬂﬁ%?‘r“ ¥ 5 5482 % > Kohliand Jaworski
(1990)z 5 F e £ - k7|3 T ehfs 2 &% H;Hunt and Morgan(1995):% & #
B - A7 R o Webster(1988):n 5 FABLA O TAL D F o o B L4
733 R E e kA& 34 v (Deshpandé, Farley et al. ,1993) > Shapiro (1988)
WEFAHESEBLPF LA ARLIANTFTHD ii%i—éﬁ%%,:rsﬁia%? FAIRH b g
Feend a0t Bl 3 R AU EHNP R L EE B B R
FEFLRREFEZ > ERE - PRSI DEHIYRE -
=~ P HEe-T R

Kohli and Jaworski(1990)# 1% #-%w (76 » ¥ ¥ L& H e L4p7e

SR SRR EPHRIF R ORERY PES B E R L EARNT 2
A

Brap > W g A RER @R m s L30F s B A AR PR

vl ch— & i B i AR o

Kohli and Jaworski(1990) 5 7 1 f3% HFEwfrd » ¢ £ H A2 R F] - p
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BA B E 0 FE RS- FTRGEPAE RN B 2 B G P

(- ) #E % 5 & 2:(customer focus)-f % T + BB T fRAEE § Ko b o L kR
S R ekl el o

(=) # & {7 4 (coordinated marketing)- % & g35 F® chi7 4 i 4 2 (741 B chf
o RRHEBFRIELF RehiTd o

(=) A4 4 (profitability)-+ #-3 i §Teb & £ ¢ LA -

BRATEY 62 R FIREE(FAEFHE AFHIP)OERDH AT R
R@F CME S LR, SRS OP e A FELI Y R B BRE R

BREZRE B > L2 RN FFEHAELARAAZ L Tt PRI - &
R L e U3 H3-53R e ek 8L A (strategy concept of market intelligence) » & % & 1

PRILAAEE G A FWATE G RRE LA D5 B F ke | o

TEAR A A EF B R hd o n FH LS o URGFEHREL LR
BHEES R TER2MAL G MEEIRG B ARG R SR BT
FHhotirar > X e 282 4 & k2 o Hurley and Hult(1998):% = # 3548 #

BRI 3 057 FAEERF 2 AKenE LB L g KB %4 ( £8 L

wTRYHEF oA FHRALS F R ERGFRENE XV LB EL
2Ll 3V E A KT B R TR ¢ 454 s B = s R < Kohli and Jaworski(1990)

=3
WELFREE TR B RFF O F

() 7 FlrdFEaid 2

EHT SRR R AR e AR e E SRR F RE e

lde FT R et )~ A v~ Hopeenic g E BF% - FHEVEEL
Rfetl NE G R e B A B AT Bl 8 AR AR R A

¥

A SR -
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(=) & 3R b

AR R ERARET FF R FRRF R B AT RN A
Rd 2R F® 8 B 4 (Kohli and Jaworski 1990) » # @ (74130 Z & E @5 F-F4R > £ %
PAFEIES ZRETD BHAE AL - RenFRG r RAEE G R

(2) w ™ Sh#F

A A RS TR e e T JEER P T B W E B

WL AR Aok & RePA S5 IR -

Day (1994) #74% ) ev% 3-S5 (market-driven) 72 > ¥ TP F 4 5k KW
FHRF ML FOTARESIIAM DT B EEBEERED H
iRl(market sensing) s 7kt 4 4 € F F ARK 2o B Fplehi 4 REER L E
PARE R IEEARAC o IR R ERSF T RR L ¥ LR R
Feriez BY CRZPPIHERF UE BB OPEE P LRI
Bt T 22 - ARSI BB Rag W IR S R AR
IRRLTRER AR AR R ERL TR VET R A e
RAEF DT AR 2 P aafriedretf b2 o BB PR 2IRE “f A
(customer linking) » AR B E @+ Z 2 FAZ L > A2 L § K >~ L4 %

A4 L BRAELNA 2 - o

Day(1994) 7 ##-7 H-F 2 (F4R)hp ZHE FIA £ - A% A B T
oy sk B AR T B AR G O TSR 0 § B4t g B AR f g
& 4 o (Kohli and Jaworski 1990) ¥t 33w cn T & h o 1L EJZ D F 4R enfe B &k
Fito v Eep F UL G ROF WS A0 @ Ruekert(1992) 47 3 E v 87 3
LR ESEL TR s EOET R SR L R
¥ o Ruekert(1992)zn 2 7 - w S EE 2 R * EAAM T A -F BB ET &
R SRR EFRERE Gk - F RN T A g FRED) eSS

RS9 AR 27 EPfr * 5 P (Qesdem $l R s U E 7 &

ER]
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()i idrim 5 2ok 17 vk kB AP EF Ko

Hunt and Morgan(1995)#74% 11 ch e & B R iR 4 4 7 d o At ¥ - K[ 2
R S K HESRLE FHBRLADRFTRAT R b PR FES AA
FARZEAFHIRLE DR 0 A e B EA ML AT A EY o TPt P
P FEr S ()G KSR 2 FLREREF TR ek AT
T AR A e () F kB A dp el i B R
Blig ~ER SR/ FEBLD .

BT L

WA F p F4EA 0 & Deshpande and WebsterJr(1989)#;] d
TEHBATER T - BRSSP RESEE LY oL K ivE
2= o ; Narver and Slater(1990)7% o 4 47 ## L3k L BpH 12 3 Fiw 5 2 5
Z_#p B é/]?% P T F WAL BN - fE o B PR S -
oYk L RASEREN R A S ARG E A FREXR S
Pro TR G W e AIRAFH G B FH R G ot o b PR T B AR B R
AMFTE  QBRL X ES 5 QBT RA @RI G)flRE - &
d N EDPHRFIEES S B RBR DT RREH B P 325 JIEES 2 43

Bl koo EH SR o

#t Narver and Slater(1990) /-2 ¥ % » H- % ch= 38 (7 5 = (>

1. REE # - (customeroriented): &£ ¥ & JF 1 f2P HEF FoF L 6 PElRR
TR E e

2. #& - % (competitor oriented):By f# & ¥ B & £ hIL G B F & B AR
L ﬁ AT PR IR E T LT B
v R F R e o

3. % 2 (interfunctional coordination):+534 & £ AR TR * - 4] &
ERMEFRIPET-RPPIEE CIER > & PIRAEZ A BAXR B -
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,

4. E#Hp ﬁ,&(long -term fOCUS) EOERELTEEA L ER /;E#fﬁg‘?}ég%)%
AT I A T s e

5. 1 &+ (profitability): & 2% 4 »xfiF g 1B 5 E e o

Narver and Slater(1990):% 5 # S+ AL F o i 4§ H o 2 B 1230

CHELARE AR ERS TR T EHC AR N A X LR LR
FLRPIEN HEL2T 257 ARELBEY 4 573 RIPAEJERFiE2

FEHIEFEYPER - I AHEFTLYIRER LY IR ERLY
FEZIBATDEDGIIE FEL TR LR PIE L REF LS BAX

BERBED AL F e R RARE e T F e 2R AR

4o 2-3-1 7

£l
o518

3L

B 2-3-17% H % v 4 R

Narver and Slater(1990) ® & # #-#%w § = LR & % > TR L o L ¥

B feRS N AL A PR RS RS Y LB A S H e

-

FLEkue 5 B > Deshpandé, Farley et al.(1993)#-% 3w etz 4 £ 442 115 5
FEROARELTE S e TRATEEENEZRE I R L L fIEN

B o blder kB s FIEE o N2 EPEfIDEE ) -
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FEDHER T LR IRF S A R G RF 0 B eE S TR 20 s
#2 A % > Hurley and Hult(1998)z2 5 B Hu < 1 & & k#F347 S w &2 4 4
FoFliedgr b2 Lo RIF LI BEARE - FH AL Fmr B0
4 i g H # i o Slater and Narver(1995)4p 217 -3 % 8- e > it » 2 41
D) plg e AR R ELBFRA > TREFY RE R FIT MR D

I (Q# T Mo BED HF a7 3 0 o
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PSR £

(=) &% 4 »x(Performance)

e

L4 LR Y EEFREL L £ E 0l FEy ARG

|~
IR
e

TR AR A AR Ao TATRG L R NP R P

=1
{8
e
i
\_Hi:'

oo A ¥ g Wk $4 17 aa st (Nkomo,1987) » #7 48 % (1998):n i £ % 5 7 24

PAYE AR AT R RS B kR P Y E AR Sk

a /ﬁﬁfi‘ﬁﬂ.ﬁ‘%&ﬁa 4 A4 KR EEE 4 o TR
fIFaf & FEMBI T FEEE - pwitg - 2R KR §rndpih &

-

IETYTTERE LR ST S

BRAER L AR R - FAREL L FF R - L PR

Chakravarthy(1986) %>+ ¢ £ ¥ Froans R g > A R s 22 2 ()5
PP ¥ EFE AR S (2 A s ~ W E e fRg e
FoRQ)VF FHE G EFPRFTIEHMSF S D)L D ER TR LEFFLARYY

ig"’_?% BT £ m?@%ﬁ

Venkatraman and Ramanujam(1986) 41 * p4 7%~ 3 i& & e iorkic = 7 5 &4 4E

2 ,_:F
% g § »z o (1)P47% 5 »x(Financial performance): 5 @ 3L & ¥ ehfiv & 5§ 2x2
FrE Rt A * ke FEREH S FESL C FTAFPFZ BN F,QFEY
»z(Operation performance): & z 473 »2 £ ‘2 & X »c(Organization performance)

FEpthe 2 A&FD F 2 FORI)EF - o EE 2 R 45 1%(3)

‘e % (Organization effectiveness): & # B8 5 »xsz 35 4 > & 2 {eh T 4 41



2Rty e
Kimand Lim(1988) i * T A4k f' S ~ EE WS ~ £ RH &+ & 3 = fidp

e &k fiT € e 5k chi > - Keegan, Eiler et al.(1989) Rk 5 H »efn= »

(\

AR L

R R RS S N Lo S

gé?%&%%ﬁﬁ%ﬁ&ﬁﬂﬂﬁ\éﬁﬁiﬂé\253 51 5% = it

Tk %km% »T o Covin and Slevin(1991) % _i¢ * 4 & = £ & ~ B &/

MARERPMS ~ 0P FEEJRE S8 RE T IRP S~ JURBIE B 3F ~
*

ERBEFFERTETF A 4 TH AT L FE 8 m%‘*zo

Roth and Morrison(1992) £_rz & A& #F f* 5 (ROA) ~ . T (RO % = # 2
Tyas g AR G FEE RS it o £ 5 £ (1994) R #- vndp 1R A

ARG BY pMardpth e A B F P E IR F o FEHAEF

®
;}-;\?iggﬁjm: ggpﬁ)ﬂ#»fﬁ%}rﬁ#ﬂ*ﬂ ' m %zg.;}ﬂ% & 5 r%qﬂj‘r?)i‘ﬁ#ﬂ;?\ N
B -BEFTARZEEWS  PRESFVEPRIA CR122 474 28

A

Lumpkin and Dess(1996) 1] 22 3 ‘e & & »x i ¥ Mf T HRTH LR D FET
FrR I F 2 B Rt R E E R R E e R T
T 4p B+ (Stockholder) ; &j% T AZA 175 2 fhen > fim 2 4p 1% - Dess, Lumpkin
etal.(1997)# 1 »* & R A AP w R ep 0 f 1S T &P A S g

*E ~EJISER ROl 2 R L IR EiRE HE L R K FL o
dptEenik g o Wiklund(1999) R4 * £ fI5 ~ 4 8+ & ~ 1 L i £ Ry )
oz S AL Z T SR ESE TR SR hdpik o @ Knight(2000) 4 3
Fiby M8 AE S FTAEFPE S KFTHEMS - e EfIE 4R FLHE

POl ER AR RS R T kAR o
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n
N
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Nee

-

F-® FLEE

Bl 3-1-1 5 A g R 7

B T B A
MR AR R L R

., . Ao A
gmﬁf—?’%*g‘L %’

AR REE gl P

{»“_m‘,

R ARG W AT B MR A A el

H3a
Social CRM 7#e ¥
— H2
Mt R Ha 7 | mrgs ] ——
/a F 7}'2-.3% =
Py HHb—> %
AR R E s Eﬂ EXPFS £
B2t 4 Hlc N REZ 3B
[
H3b

W 3-1-17 % % #
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o8 FY B

S AT AR REE R e A AR M AR

5

R E R BT M G 0 FEEAR T G AR ERE 2 T SR
AR o

-~ PHEeRALE R E M R F =42 (Social CRM Process)# 2 M
JEEM G H(CRM): Shif a5 ¥ &5y §i2 - > 356 CRM
T E g F R T BB A (Kim, Suh etal,,2003) o A % B % TZ 4 e

TeEMERL RBHERLFENIEF LY BFL 5D e
&

4 B & 4 (Raman, Wittmann et al.,2006) -

AT A - BATORITRRAZEL P OBETRE I B R A G E
A€ 2 o Daft and Lengel(1986)4#% ! 4548 2 7 432 34 (Information Richness

Theory) £4p T3t dv - B N ae s RILfR it 4 o i O E a EEE T
EATEAL R R M E GRS EARE E T SR B
Afv g By (RS fg_r {@‘ﬂv’*omﬁ«l—i;.}ﬁ_%ﬁ_ﬁ?f%"f“P‘?"fgl—}"u}&]L iy 1
EEFT IR AEZI EF LA P2 TR IR T INRI FAEL DT

FrRE B L rERL -

EFRFRLETED WAL SR AL RS F Rl B2 LR
£ dv 4 & v (Porter and Millar,1985) » £ 55 i &P HRAE % ¥ 0 2 (Levitt,
Hauser et al.,1960) » #-% 243t g £ { % 5 EEATP AL > v RAE L PG £ - 3
REERE R R AEE R AR

Web2.0 chf 7 » i€ 19 & $ 38 % ALH LM T fRIFE & AL 4 89 H
ST LA 2 TEBT R TN > f LB AR AR M G

b BARSEME 1 L e Al > BEAFETE £ EDE S R
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(Erat, Desouza et al.,2006) o & % & * A+ 3 k4% 2 S0 T8 ik g 125wt
AL BEAFRAEL DTG LE L G aARF ] B RS

AFNIEBFTANZR L0 RAE LA G B fEVEHRPTE MR ADE
& I 42 (Larson and Watson,2011) » 4wz # 12 wf 8 4 ¥ 58 v pr @i 2 ZAcfRiE

AR TR T RIFE R RS R LR T B LR 0 E A

i
N
Y
e D
A
i
]
"
o,
Q?u
:
-1
—~
(@)
-
o
=4
@
D
c
fo))
S
o
.
)
o
o
@
o ——
o

Hla:# S $E 2 BTG L & B

CEBTARERD GRS M B ZREE B A R EE B
LM G ARE RBE oAl VS B Ao f EL Bl FE R FE

T orREgs OB Tk g 32 R £ %3 (Sodhi and Son,2009) - Forrester(2006) 45 1 £ ¥ 7
DA AERRAFEEIRBAEE v R e s 6 e T R
REE LR BAIIRIEE B o EFRIER AV IRIEPF € S FAEEZ L PR B

T %FF 2 43k in(Lavie, Sela et al.,2010) - ¢

e

BN

™}
A
&
W
IRy
el
e I3
b
™}
n}
g
e
= &K
o
|
™
I

@
‘(

i

vﬁfs

(Shapiro,1988; Kohli and Jaworski,1990; Narver and Slater,1990) - d 14 F &= 3 # 3¢

wm A BRK
Hib:# 3%+ $AF 2 a3 2 o B F

Kohli and Jaworski(1990)p % 5 & § & #- % ¢h

Fv»
Sk
&
=
ka
h
&
1\3
&
R

Z h4F 3 B enE & (74748 - Narver and Slater(1990) 7 Ve T R P AR Hah
REE Z R THEFHMI AL

EE:
EFEY AP R FE B L DT R RSB



(Cross-selling) ¥ 4 # 44 & (Up-selling)+& & A &P § ¥ & [ (Srivastava, Shervani et

al.1998) » MK AlE L SFIBEBEER E o d P TG DT RR

Hic:#® 3o $HAEE &R F & o B
Ak g 1 AE % B % k42 (Social CRM Process) s &4 ¥ s 52 M (4

CERBFAFRWMBAL I H P RER LB BB 3 T S )
HERERAR G A B R R R B RS £ %y KE1 - Tiwanaand
Ramesh(2001)7 = AR % M Th g M £ S Hpd 2 /A7 B &R T 22 R SURE 2 R

NiE AR EE RIS B Seh— A AR TR £ S N B P hh

AL pREMPFLET L DN T RAETENEF LF
EERTE S 3 Ry X B L SIES RS L B S
BEAREEE R YM G AR d kK AqIR -

H2a:ib € AT E M % B A RSP TH 55 2 % 2 M 14

Mckim and Hughes (2000):%. 5 S 4c #TAE & ~ T LR E ~ B2 AEE K 5 5 4

BERENEM A G BARE I EE LAY ch B EApy £ B
(Biemans, 1992; Gemiinden, Heydebreck et al., 1992; Anderson, H&kansson et
al.,1994; Gales and Mansour-Cole, 1995)) o 7 24t 48 2 £ ¥ B I F > b4
FTASEIR ~ REASEBEF T HIPPIMAS I FFERFE -
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GRS NIRRT
Hobiik § AR E M 05 F S HAMIBH 25 2 o 2 M 1
Z A FEeAEY PN G

Liand Zhou(2010) 4 7w — B & ¥ 3 i = b chlf > o 3k 2.8 35 ¥ %
FEEe L BRo- BEF B Ee e E SV EAARE I E K
B Eemgd o iRiEad Fap 2 Lt oa a4 LA ¥
MGl EEE 4B (Day,1994) - m s B B R R ARG 0 ARG 2tk

Bl AP R SRE R TR o Ruekert(1992) g 3 g ST B
¥

H3a: # F¥ v R t el Bk

EES SR P TERALEFL B IR oM o B F e
W EEOS B E SRF A LM E 2 Fe 3 A F L ow B (Narver and Slater,
1990) - 3 % ~ 1P £(2010) W W £ 25  FRI FE e N H BB L EHP T
B A A B e L G R R ATA B B T E TR E e T
BEE AR PR R ITE R ORISR m ok

Flpb A FT g AT SRR

H3b: # 3% # A EF 2w 2 B 1
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CER ARl 3 & T4 2 4
- ~ AL g U BEE B %@ 1Lk 42 (Social CRM Process) 2 4 17|+ % &

(-) i s

Jarvenpaa and Todd,1996) » #7124 34048 5 £ £ 22

A 7 v (Reinartz, Krafft et al. 2004) #7353+ ek £ B 0% F AR eni® 5 &
F A BAEE M k¢ 1L 422 rEEL 1 Caruana and Chircop(2000) ~ Palmer(2002)
Croteau and Li(2003) ~ Lawson-Body, Willoughby et al.(2010) % & FATR I E

Foo X 22 BRI

BEE B TR Y 2oL s (Likert) T BB A BIR A T EF 2 F
LA RE 0 THE SR TAEFRRL g AR 1T 58 o AR
ARE*F AW RRIR o BN FACES - 7T o

% 3-3-1 BEEM G d TR EETEREL

B
My Firen | FFEAP 53 %
2
REE firit e |1 NP PEF AFREHEE | Caruana and
Er | sl 30 BT AT Chircop(2000)
zZ, 2. NP ad@X AAFERERE | Palmer(2002)
REE RTA S BT JRIE o Croteau and Li
3. AP FE PR FZ | (2003)
REE YA S0 & o Lawson-Body,
4, Nip @ E@F AF R EE | Willoughby et
VAR E R o al.(2010)
5. AP FER A FRR PR Reinartz, Krafft et
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TR E R ORI B AEE S B - | al.(2004)
6. Ao FAE AL IR R
i SR ) e
R T BAAFR |1 AP TER AR RS
R | FF A ESER N
REEM G |20 APSFEYAAEP L
R IE B ATA SE RIS
3. APELPER AF R B
TR AL BRI E o
4, AP NPER AR E
P A SEIRRLET
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S T L

(-) i s

Narver&Slater(1990):% 5 # 3 % v & - ekt T R E R a2 g

SRR AL MR L R AT AIS PARO B A 5 £ EF R BARNY o
B FAEAT G > TVAEE Ee R F e it A 2 e AR

I'é‘v o
(5) K EwRs

A 777 # * Narver and Slater(1990) 4+t % 3% & crpLEk s T % > %% Lukas

and Ferrell(2000)#72k 3+ eo HF-Ew § 4 o £ 12 B R IE »

BF* s og(Likert) 7 Be® 2RI B A > K TEAEF IR T AR T HE

"R ~T2EF R R A S 154 o B XN T dertdh— 91T o
303-3-27 B E e PP TP A KA
My #EITLEs | FEE B4
g S
REE |RAHERS |1 Ap2P g FEEREL S | Amesand
Ko m X AEE R PR e Halavacek
oo 2. AP R de R | (1989)
ZRIB L BB E Kohli and Jaworski
3. AP2PapbdwRELE | (1990)
Foo Raekert(1992)
4. A P FE0E HAEE K | Narver and Slater
Hark I ETAEL E R oo (1990)
5, APk L i SR | Kahn(2001)
i* o
6. AP F hNeEFERE
i
S S BRI IS AP g AR gl
HE | L FAAME Qﬂﬁaﬂﬂémiﬁﬁﬁ
w i e EFER e
ERNIARANTR U T R/ 0% s S
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2 3-3-3 5 ¥ d kT aE L
Pyl #Eivdes | FEHEP 54
%0
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. FET B 3+ #(1998)
WU Fdkenyg |20 AP P4 8EFF 04 | Govindara
P IR o L4 jan(1984)
3. APafFayE@ERENEN
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Bz AR E R Email 2 3 o G ERAEIRERGCEBRE S -
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BHFTE D D LG IR AT S vzl o TR T Al
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J4

4 SPSS #r A E S B3 TALA T L IE 0 it 4eT

-~

R - i e )

IRl S A S R S DI o

55&"%3 %')’FF%%T?? E,Fvig’r] :ﬁgﬁ'ﬁﬁ%kﬁﬁ#%%’ﬁ
B LD R ANEMSEAL A R NE Bk AR AP AT AR kR
PE A RE I E K Y R PR MR R E e 2 B b

FHAOE AN RRA L Faa R F 2~ 2 s sl SR
3% g (Liker)T B8 & B & o fcik Bt AT N L RET FER 6 o
TOEEEEL THE AL RAEEREE TG PR DE MR A RS
RIS 4 F¥HTERE RS L3 - RPEaGq2 o
= ~ & R & #(Reliability Analysis)

R AApRIE - R AT AR WA ROIRT 0 7 PR R
Bt S B RIF B P & - R e T AR R BRI R
3N FR- R4 AR F $* Cronbach’s o ¥7 Item-to-total correlation % 5 = #75
B RTS8 R Sdg ke o9 fhdp tha WIRIE R B B B IE 30
- k{42 R > Cronbach’s o &+ »> 0.7 T % £ $#icehp 30— RMEBAEARE >
Item-to-total correlation ~ >+ 0.5 X £ 2 RP 35 2. AV 30— R o

= ~ i & 7 (Validity Analysis)

MR Al TR a7 bk | & TRIR sl > LT or * Gupl$1 8
AR RN FRH TR T RERAR NI AEFEF ] B
o AFFE T EF A A > e 457 2 (Principal component) £ &+ % £ ;2 (Varimax) & %

BphiE e 7 TR R0 A 4 iR e BRI R R G % A £ B len
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RY 38 3B~ %) & (X PP F£,2008) -
= ~ A8 M & #7(Correlation Analysis)

AFT7 6 Pearson ff A AP Mtk 2o FH R Fapp B L T AL e 4
MAZR o APM Gl A1 B+l 2 B o AP M GEcEARBRTL ) 1P A58 8
E2 AR THASEEE o AP M GBS W EFFIE 201 T S S RN
0.1~0.39 ici< 4l 5 0.4~0.69 = ¢ B4k 50.7-0.99 = B ARApM 51 5 = 24P

B (FR2 5z, 2003) - %546 Pearson #p B Glic ks HE e 2 AEL E o A

o BN ARG PR EM G AR AR EEP R R R ERRE
BEFE A A2 Feipl 2R o
I~ & EF‘A\ #5 (Regression Analysis)
WG T AN D Rt BT R BT ARk Rl A HAERIARA -

SHFETEMMEEY LFEHARET - G s TS a4 d g

T
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F- 8 EETH
#2411 5272 HhAEEFTHE 2GR X 2 FF L 6~10 & 555
bR AZ 232% 0 ik A G 1115 & § 5 19.2% 0 16~20 £ 3~5 & &}
15.9% > 20 & 2+ F 13.9% > = # T F 11.9% -

B Adez mpefkimin 25 4 0™ > Flddr A2 225% H=tizR 5 25 4
~50 4 > 4R A2 20.5% 50 4 ~100 A 4 Gk A2 19.2% -~ 101 £ ~300 £ ¢ &
&2 15.2% ~ 600 A 2 FoF ok A2 14.6%F 300 £ ~600 £ § sk A2 7.9%

FAGERG 12 500 H~1000 F 5 £ % 0§ BRA 2 27.2%-100 F 12T 2 100

§~2508 & § &4~z 13.9% > 250 5 ~500 3 % 10 ig~50 g~ & & kA2
11.9% ~ 1000 7 ~1 i~ § % A2 10.6% ~ 10 {®~50 g~ ¢ %4k ~ 2 10.6% -

4 #(100 #)4 £4E2% > 121 500 §~1000 & & B 5 & &4 A2 27.2% ~ 100
§~2508 %2 50 g~ b Az 15.9% > 100 2 T F A4k A2 11.9% ~ 250
8 ~500 3 % 1000 3 ~5000 7 ~ % } s 4% A2 10.6%-5000 § ~~1 g~ % 1 i~50
e d Az 23.8% -

FERUUBEAELI IS > PR AZ 464% - PRAFE § A2 185% ~

L E L B2 132% 85X F B A2 126% k% E | A A2 59% -

1

\
[

g ¥rpmEds bakizr 13% B4 X 2Er2 0.7% -

BASTF e RYAMFEAPEFE > B A FRRFFFRL 1285
Bd oo BiRA2 58.9% 1 & 0T bR A2 27.8%2~3 & | kA2 12.6% -
SEM P P Az 0.7% - @ % AAF AT “$ 7 Facebook z_ ¢t 5 L3 & *

3F AL RLRY o
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4-1-1 EEFR2Z A GRR

B Bl FAY RfEE A
3ET 18 11.9%  11.9%
3~5 & 24  159%  27.8%

& 7 pERY 6~10 & 35  232% 51%
11~15 & 29  19.2%  70.2%
16~20 & 24  159%  86.1%
20 # 12} 21  13.9%  100%
25 A 11T 34 225%  22.5%
25 4 ~50 4 31  205%  43%

B a1 X#k 50 4 ~100 + 29  192%  62.3%
101 + ~300 + 23 152%  77.5%
300 * ~600 4 12 7.9% 85.4%
600 40 22 146%  100%
100 ¥ w1 T 21 - 13.9%  13.9%
100 ¥~250 % 21 13.9%  27.8%
250 % ~500 # 18 11.9%  39.7%

F R 500 % ~1000 & 41  272%  66.9%
1000 F~1 B =~ 16 -~ 106%  77.5%

1 %~10 @~ 18 11.9%  89.4%

10 %~50 i~ 13 106%  100%

100 3§ 4T 18 - 11.9%  11.9%

100 #¥~250 & 24 159%  27.8%

250 ¥ ~500 § 16 10.6%  38.4%

3By ¥ 500 ¥ ~1000 ¥ 41 272%  65.6%
1000 #~5000 # =~ 16 10.6%  76.2%

5000 § ~~1 @~ 12 7.9% 84.1%

1 ®~50 &~ 36 238%  84.1%

B A ¥ 70 46.4%  46.4%

PR AT 28 185%  64.9%

R E 20  132%  78.1%

7 ¥ 5 ¥ 19  126%  90.7%
Kot 9 5.9% 96.6%

T E 2 1.3% 97.9%

EE 1 2 1.3% 99.2%

s E 1 0.8% 100%
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Facebook 151 100% 100%

Twitter 0 0% 0%

i@ * AL F R Plurk 0 0% 0%
Linkin 0 0% 0%
Mt 0 0% 0%
MySpace 0 0% 0%
1#& 01T 42 27.8% 27.8%

@ * ALFPRER 1~2 # 89 58.9% 86.8%
2~3 & 19 12.6% 99.3%
3 &1 1 0.7% 100%

’}'j\/);i_l EH;ZE:I“—’
EPHLAATHRE AR AL BF b FH Lo G 45.0%

Bk AL FRca b h 285% - BE & F 225% 4512 (CEO) ¢ 4% 4t

4-1-2 #55F o

BA-1-2 B FHBE
ol B #ic A AR A
3,532 (CEO) 6 4% A%
RN 68 45.0% 77.5%
(FFca # 43 28.5% 32.5%
Jb & 34 22.5% 100%
BE 151 100%

TR K R AT AT
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¥ oW SRS
% 4-2-1~ 4-2-2 ~ 4-2-3 2 4-2-4 E 5w feen scfe ko A BT g G 2
357~ #gts » f* SPSS for Windows 18.0 $t3*- & ik » 471 & #7i7 5l ehls
o0 WEP 4o
-~ AT T 3ogcA R A
()P HEe G ATRE G A R RLE R 2R TR
e o d FH ARG 2 AR AR SN S o (B E RTINS
LTHEw B RR)LY CRAEEIRTERAT ST NFILR § T
Bt s X m%’%ﬂ g1 vk (L8452 > 8 £ 0.564) > A F AviE & B0
e g doie A1 AR 2 B (F 398 4.52 0 R4 0.575) 0 4 2 5 A s
PF kR BReg B (T 58416 B EE 0.722) 0 ks R AT A
LA(T 8411 R £ 0623) 0 4 B AR g o R P A S LK
Gns T (T s 4.1 R X 0.63)0 KL A0 Hal s P T Beng Ky(T
P4l R %L 0.63) M FAEE AL 5 P AR(T 9840 8 1 0.516)
Wi v L L S LA (T o8 395 L 0.7) 0 VA w
Mo kot ehg R(T o8 3.930 I L 0.64) 45 F i HHAT L KR E(T 30
#3.85 R 2 057) > Reg A mdew AR E A2 { & § E(F 58383
B 0513) 0 Poig w AR E T R(T o8 3.620 £ £ 0.691) 0 i x L8
{8 PRAR(T 358 357 0 ML 056) c £ 4-2-1 T AL EL G FARD H

o o o
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F 4-2-17 F ¥ LA TR ERRL

g A Tiodk  REZ
1 AP F U R HEEL S 4.0 0.516
2 AP P R Ao AEEAIRTRHE . 5g3 0.513
3 AP ARG R 3.62 0.691
4 AP2PEEmE L RESRELEIM  ggs 0.57
EER
5 ApEa P RER _gi rﬁ@ o PRF% 3.57 0.56
6 AP2PG rRsERHTELA - 4.11 0.623
7 Ap P aa g AR g R BT A A E SR 4.1 0.63
iﬁﬁ§%?ﬂ°
8 AP PREE RS HL P 395 07
9  APRHFLIAPLDFREEBTOHL . 415 0722
10 AP2FFHAEERIHARS S 0BR o 0.564
1 AP PgEEerg i (bHe 8 W 4.1 0.63
R&D %) mh &P &S Fhd f o
12 AT AN T e g A 3.93 0.64
13 AP garE s BT R bl 4p 0.575
AR
(Z) g AEE M R AR S AR M O PR Y Y AL A e
GTALG M AFE M B FILAA R R R AR R R)LY
Bk £ AT AR RATE HA S 007 (T 04447 - iF £ 0.575) -
PRI E A SR (T 08442 0 R £ 0.604) i 7 by
B R A 65 (T 208 439 0 13F £ 0.516) 38 ALF BN ORI E
TREBAEE T (TR 437 R £ 0561) 0 AL RE L B AL AT
&2 A enh (T o4 435 R £ 0532) > E ARFE RSN LK DT
PR (T 308 4.33 0 HF £ 0538) P ARHRE BFELADKAS
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JRA%:T ofic(L o8 4.27 » 8 £ 0553) » & * Ar e p @i 2 1 4 2R

R E (T $58c 4.26 0 fRIE £ 0.500) 5 8 ALF B it v BT R(T Bk
4.

422489 £ 0.552) 8 ¥ A dE R Bk BAF R A 5T (T 0% 4.2 R F £ 0.448) -
W AR SR R ATA BB R (T $os 417 0 R £ 0.428) 0 i sl iE

AR RS B AT M (T 08407 > B £ 0.407) » B ¥ AL R

A kendp (T3584.07 0 B8 X 0.0491) o EFHFAEFER M BEE R L
H R ATA S PRIH(T o8k 4.07 » 8 £ 0512) 5 FH AP RR G EE 2 LT

B (3080 3.99 0 12 £ 0577) 0 kv B ¥ ALEE B B 2] 0l 2 g 7 2

B B (T $od 3.85 ) 4EE X 0.432) 0 iFF AL R LR T M TS B8 1 chit
WL (T o8 382 R L 0.567) » i f AL EF AL FRREE G B TR LT

2R 4B (T o8 3.60 > HEE L 0556)c AR A T o AL LFAE T R

e | 40T Tk | R
1 AP PE HERRBEERLASTA 4.2 0.448
2 A P E Y AL RRL R EATA SSRGS | 417 0.428
3 AP PER B RRET fHEEHASTDEE 0 | 447 0.575
4 AP FFEYAAERREEYREL T R 4.22 0.552
5 | AP2PE AAERREE T JRFLE RS |40 0.561
RREEI & o

6 | AP PEYAHERRPRELHSTARD |47 0.491
HE -

7| AP PEARERRAEEEE LR 399|577

8 AP PEAFERCRELLNFEREITER | 47 0.512
2R AR o
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9 A PEALFRRGET U ALEIRIE | g0 0.509
CREE ©

10 A PE AFRREERFTASEIRIEE | 415 0.495
FIRE -

11 AP PEr RFEERREEEASORRG |40 0.604
ﬁ; o

12 U FIE G AL RS AR L RS o 4.39 0516

13 AP FEYAFRRLGT ARDIELERF L | 433 0.538
T o

14 AP PE AFRRAGLREEL 22| g 0.532
b Bk 4 o

15 | ARaf @y AmeR BEELABEES (427 |0553
B PR FE o

16 | AP d @Y A FRRBEFLHD FRE |34 0.567
T L o

17 | AP P@E pEERE NS L R RO | 408 0.51
%o

18 AP AT A REREY EA SR | 569 0.556
EEFTIR M8

19 A f i AR RN B | 5 ae 0.423
LieFH e g o

20 AP s R AR AR RE | 0.407
RpE OB T

(2) G4 S i@ AR > T i@ I 2P i g sy sde

N o) 2 o (M e 25 )2 P A RFF AP

P T B F G 5B H A (T 58451 0 8 £ 0.552) 0 B HdpE a4t
45 (T 3ok 4110 R £ 0.623) 0 A7 F 5B & 1 G K A (T 10445
2 £ 0.641) 4 8% 1203 & L % (T308 4.0 0 2 £ 0516) 0 ATA S

Bg i Bt R K (T 08 3.93 0 1 £ 0.684) 0 4 B £ Ap gt 6 s

(% 194 3850 1508 £ 0.57) 8 61714 ﬁ*%‘ (258 385 -2k £ 057)
B8 ET1 S B oL (T 5% 3.83 1o £ 0.513) R AR E v L 45 (T



28362 8 Z 0.69]) FFE X MPEITALR n’ii—’ﬁiﬁ'i( ‘328 3.57 0 &

# % 0.56) -
% 4-2-3 5 F For L A T e R L
e | 45E Tiog | HREZ
1 | ApP2pg@EflEcdemdy - 4.0 0.516
2 | AP g L K 3.83 0.513

ApE Py EREE VL RY

W 3.62 0.691

3.57 0.56
N R R iy S N 3.85 0.57
6 A P i dot gL K5 o 4.11 0.623
T AP PRTA SR FE R L H e 3.93 0.684
8 | A PaE R R RS WA 4.05 0.641
9 [ AP PAR R HY SO BRGNS |, 0.552

o

S ARG TN A
(-)? Fde s HEe 25 134

FRRRF 1A 3L 4 B T oM 419 2R £ 05041 L K Ho
T AR Tofe: 41T S REL 04867 MR PR A £ E AR F AL F Fo
FEE S5 63 T8 3. 83 2% F 0.3732 BT AL £ T EAREE ED D

BE - KAF?P TP RE A EPEALAEFE TN EA o AME T

(D) AL € AR M GH LA g AT E M ¥ AL 4 20 3 o
T AL AR BT Fed BB T oM 4. 25 2R £ 0.30660 A 4 EA
FARAEE D AT A 1140 et 58 Tl 4 194BE £ 20,2382 &

THRAEEFAFREIN RF AR < HETEFEF 34 Tk 3.90
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BT 0336 B X FBEFE c KA P PR AL EDTL BF
A TREEED o BN TREEHE
() E¥Frwigydrnsy 94

A AR AR v 3N T 0k h 382 BRI £ 0. 3945 5 2L Ak ok
7 538 T3dki 4. 03 &8 L 0.412] > AL ¥ RE Mo

F04-2-4 LT R 2 ik M A A

ER X e A fEAE Tk TR
W B REE S 6 151 3. 83 0.3732
A JFT B 4 151 4.17 0.4867

=S LR A 3 151 4.19 0.5041

Ab g iU AR E M RE EJE B~ 6 151 4.25 0. 3066
g AR R E adF 11 151 4.19 0. 2382
RE R i 151 3.90 0.3346

Y Fox B4 725 3% 4 151 3. 82 0. 3945
EREDT TN R d 5 151 4,03 0.4121
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S8 BRAH

AF 7 @ * Cronbach’s o & k4 % /78 — R 42 & 295 Nunnally(1987)
ZRT R 0T vk R R GBS > AT PN REETEF o -
% Cronbach’sa @+ 07 2 > PIEBRAGRE; & l“‘W“OBS*“Ff v R
AR o FArt 0 N B o B4 06/1*@" MELZFEFELLOLRM( T,
2002) - F]¢+ > Cronbach’s o 2 & (2 #ic® 3 AP # #7458 7 5§ o3 & 4 (it >
2003,p.3-10) » L *+ + it 5 8 » AF7 F #-rs Cronbach’s o 5 & ek (71 R4 4
Hgrg & £ & o T £ 4-3-1 5 # 32 Cronbach’s o % #iceh] g7 2 |

7% 4-3-1 Cronbach’s a & #ic 2| % & p

L r S738 pI
Cronbach’s a. T ﬁfﬂ% s s Cronbach’s 0>0.8 » 5 3 B % &
Vil 0.35<Cronbach’s 0<0.8 > 2 * & % &

0.35<Cronbach’s o> % <& 5 B

%4 Kik:4%4 X P 2004,p5-3

ARG AT B AL AR E M R B 2242 (Social CRM Process)

4ok

FRREAY - FHED LG CRALSTTES L E

(s

i .5
Cronbach’s a % 0.701 ~ %% & % 3 0.704 ~ B30 4233 5 07370 % A 0.7

\u

WRACRE AHES TARAITESE > P FEP 2 G %37 Cronbach’s o i
0.786 £ F B & - A AL MAFEM RPN L Ho B RS ITE S RS

o5 0689 fEEadF S 06722 2 E 5 0710 ¢+ 07 BB ARG R

P

i

L
13 b

#AHE e Cronbach’sa = 0.723 H*+ 3 KT & -

SEF¥FcE e RS Mt o B4 0.609 ~ 2Ep4irH 2L 0.692
¢ RGRHBAMIEG Cronbach’sa 7 0.759 3§ & L & < ik T % 0P

AR LA AL ABAIE R FRR TSR hod 432
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% 4-3-2 % R~ H

o 428 | Cronbach’s Cronbach’s
Alpha Alpha
4 35 0.701 0.786
L 2 4 3% 0.704
238 0.737
SR} 0.689 0.723
Social CRM =42 738 0.672
238 0.710
oy 31 |0.609 0.759
4 35 0.692
BE 31 3%
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Y& FlELH

AEGIEF AT R AP LR S LSk FHEAR S RER A
FlE A MREEBNEZEEFTILT LT ERFE G0 2Ry ik

(KMO)} ¥ % kgr8 Rz BT L7 FH A 47 o

B (7 F] & A 50 & 59 KMO 2 Bartlett ch3k 254 %0 i& @ $RB1 & >
AATZEFB R E P E A [ I NE A RB RIS 2 BRI LR
£4000.52 T4 2 KMO 2 /%% 0.5 4 i& 7 M1 % 4 44 (kasier, 1974) - 195

Zaltman and Burger(1975):u 5 # 5B F 22 A ¥ 2 £ 2 40%2 1+ > Hd % 3

LR -
-

AFETAET B EEFFEAN D R LA AR ET E e R R
A K o 2T R e KMO 428 0.621~0.716 = > 05 i & i 7 F % A 47+
REEEw FlE 2 Fl & f R 430 0.682~0.774 - & Bw Mt A F R %
TE o Pk B ARMIH AR R R AL L RS e
éﬁ’ﬁmﬁé5&%%%%%&&’&2?*&&&%%4oﬁiﬁ%éiﬂ
Ff R R 49 0.641~0811 0 KA g w AL 47 R R IR 0 & FHG 0 2
o LA PR RIS 5 536% kBT - TAREMGES cBINMPEBZTE]
JER A 0.69~0.86 0 K& Ho MM JF RHTRIZE 0 L0 BN IH - MHF
ERM(LF g FINF ) kivde] 6281 R EE 0 5 - AR

e o

S ALERTE M GE R

FHALE AR M G LI ARIE R FIE A0 4 44 AR R T s AT

¥

BB~ B E iF B R LB B e KMO /it 0.51~0.664 < >+ 0.5 if & 87 F] % & f70

¥

FEEEBF2 2 F1 2§ FE 40 0.615~0.913 » & A 57 AL 547 R %
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Fopth o AP - BHFERAGERBEEH P ARD Y ) windks 65.07%
ERERE R kB - TRAERES FERABFZ2ZFE AR AN
0.6~0.796 » * & iz~ AL 9 F PGP E 2R > 1 vh o BERB IR AR AR R (3R
EHIASLCEURE LSS FAREE e s S % SR ED BRI
L) feinded 50.71% R R LG - ARARERS  cHEFTETEZ
F| % § AR A3 0.78~0.886 0 N 4 ind Aar A4 F RHFR LG o 2 0h o BANH
- R (AR e RAEEM ) ey 7859% iR B R > LT

- RALR RS o

HEYH ne 7 F R A4 d £ 44 D157 @ Pirdrcd 2L 0 4
e KMO 5 0.632 22 0.598 <t 054 817 F] 2 A 17 M5 2xFl 2 2. 7|2 §

FE A 071~0.77 > R A A 5 TR IR OE o g b o BRI H - R

BRI CGE IR R j) v v vy 55.23% 2R L E o iy - TARAfE
A o LT R 20 F]F f £ 437 0.681~0.871 5 & &35 = REac 593 P

B®om o o0 B A - R R (FE S R ) ey
62.18%:Hjz ¥ B £ > L F - TAEAERES -

%o4-4-1 & A A 47

e FlE A Bds | Xk | Fl2 iR E A2 | KMO
A5 #c %2 (%)

G o s REZ W 6 4 0.682~0.774 52.3% 0.716

iR e |4 4 0.641~0.811 53.6% 0.664

B | 3 2 0.69~0.86 62.81% 0.621

[4—-

A g fé?' e BEE B 6 5 0.615~0.913 65.07% 0.556

\

hy i FEad |1 |7 |0.6-0.796 0.71% 0.664
(Social CRM Bp % .0~0. 50.71% .

process) EHFE |3 2 0.78~0.886 | 78.59% | 0.51
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0.71~0.77

55.23%

0.632

ZLPA 30 o

0.681~0.871

62.18%

0.598




% 7 & Pearson 3p B A $%

AE A RRF LY G BB s {1 Pearson ff 2 4p B 4 47 0 de i s
VS (R e R H e BRI ) AL AR M P e
(Social CRM Process) 1 2 53 S xfl > & & ez B enff > 9 0% 35358 0 B %
hod 45 55T o

d &7 s S (e L F Ee BT E) ~ Social CRM
AR RT AR RE R EFR)R LY S0 R BT RALEE R E
BRERREREZAF N o A A TN B S5 S8y 7 ¥ MM

o

|
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%o4-5 LG R L AR M A 5 4

= U Pearson #p B % i
o e |1 2 3 4 5 6 7 8
¥
1 kg% 1.000
Eo
B HES | 2L ﬁ 0.702** 1.000
Eo
3R | 0.686** 0.952** 1.000
IS
4 fEE 0.403** 0.571** 0.536** 1.000
Social KB~
CRM 5k % 0.474** 0.532** 0.543** 0.427** 1.000
AR ¥
6 R % 0.329** 0.167* 0.128 0.315** 0.097 1.000
R
7 P43 | 0.971** 0.507** 0.509** 0.398** 0.406** 0.354** 1.000
8 2443 | 0.763** 0.925** 0.895** 0.895** 0.602** 0.516** 0.149 1.000

FLiAE oK 5 *p<0.005 PEAp B AR ¥ (L) o B k3 5 **p<0.01 p4p B &7 ¥ (FE &)
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BEP-cnim fEadiy > L EEe DAL R S RRAFEER P B
(0.541) » P-Value =0.000**, R2=0.348, Adjusted R2=0.335, F-Value =26.198 » %

WiEH 4 33504 2 o iR Eo 2R L B fF lic piE 5 (0.206) < o

FE?T @AWY L7 P<O.OL B % ki > e T3 e | & R#ciz® T
LEP ) BEFFEFOIREME - A4 Hlatk 132 > &§ £ %5 #75 Fai

AARZ P HEPATAE L R A% o 4 i‘u{ FBAD FEeARGE

204-6-1 3 H o WD BT E A 1 (i B WAL E)

R B tiE BM¥E
B E 0.206 2.202 0.029*
WwEH e 0.541 2.433 0.016*
B3RP 43 -0.121 -0.555 0.580
rBc R2 BERRZ OERBEX FE P-Value
151 0.348  0.335 0.25004 26.198  0.000**

Tr BT E R [ *0.05(BE R ) 5 **p<0.01 P An B AF ¥ (B2 )

EENRE = T8 kS T

sk Hib 53 s B o $HAE % g cnB 58 > 3 38w $AF

‘1"'}
&
W
o)
5
v

WO MR e 2R A T e p 3 (0.109) 0 B ¥ o ST L IR

@ e B 3 (0.069) 0 BN EL A &AL S gF P 7 e B2 5 (0.350)
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SR LA B S B4 o P-Value =0.000**, R2=0.315, Adjusted R2=0.301
F-Value =22.528 > 4t f2 84 30.1% - ¢ F ™ {7 &8 w 2407 i P<0.01 &g ¥ -k
B T35 ) LREBE TREELAE BERFEFOLEL - &§ &
g

o

G B e 4 AR R P SRR R L R L Axg o %}bg@yﬁ .
GEAREE S (R AFEME R ERERNIZBEP L > # X R B Y
PIEL F MBS 0 RB- BdTde s BAS R T AAEE o Bl F AT RO
WA ARE AR Y IEME G RIcIEAE R M A o

F04-6-2 % B E e HAF L M 2w A (% R EA L R

I HH P tiE BM¥E
BEZ e 0.186 1.938 0.055
s 0.069 0.302 0.763
A At 0.350 1.565 0.120
HA# R2 M A R2 R F i P-Value
151 0.315 _ 0.301 0.19916 22528  0.000**

ProAE E KA *0.05(BE A ) 5 **p<0.01 Frap Bl B F (BB R)
ERE R A 2

B Hlc %@ S %o WHEF R OBE 7 5o S £ 8 B o jF A
oo e B E R 4G 2 AL $ B B E 5 (0.432)P-Value =0.000%*,
R2=0.132, Adjusted R2=0.114, F-Value =7.460 - #4824 11.4% H =3 45
¥ e AL B BB 5(0.259) 0 d FET @AY RHA]E P<0.0L A7
FokB o T 5 | L REEE THEER  BEFFEF LR o &
FHICH XS = o s 45D Bt 4 ARF I #3 aBe 3§ aiFE MG

B ARF o RAREL T FADF R AURDEE T U B EEI

a7

E oy EFE
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LoRa E IR A BT TP i ARE 0 AR Meid AREE R VIP
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REE B A VIRFFE A & o

% 4-6-3 3 H ¥ HiEE 2o fE A (i BB EFR)
B AP t & BMEE
RRE e 0.432 3.989 0.00%**
A E 0.259 1.007 0.315
g S -0.415 -1.649 0.101
HA# R2 A R2 B FE P-Value
151 0.132  0.114 0.31491 7.460 0.000**

IEEEE R A*0.05(E k) 5 **p<0.01 Frp b B E (B R)

o~ AR AR E M g R 42(Social CRM Process) ¥t B4 35 »x e 5
Bk H2a kst € AR E M T i AR AT o 58 AL 6 1V BE L B
(g AR IS orenit fF it s AT B AT R F 4G Mg
B & % (0.30) » P-Value =0.000**, R2=0.29, Adjusted R2=0.276, F-Value =20.03 -
B RS 42.6% H Ao AR B AR BE5(0266)0 d FiE
AR w A i P<OOL Bk 5 o TALE L AEE M A E iR | £ %
Bl T REAFEF LY AAHA KRS > &g pER
AL E VAR ER P EARRARE P MM E Y ARR 0 %{;ms Boié
AMFDEE T IR EMIME o bAcE T R AR I R GE - - ¥
EERR 0 BT GE Y AR AR AT F o AAH M SR R e d B0 L
Starbucks g E A > R T A T b e 2 HE PG Abga koo
FoA-6-4AL g A E M G F I ARH MRS k2w A4
(% % B pd 7 5 »2)
TGP E tiE Byie

0.186 2.304 0.023*

=
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REE G EF 0.30 3.905 0.000**

REE R 0.266 3.635 0.000**
ki R2 AELRZ OB FE P-Value
151 0.29 0.276 0.3358 20.03 0.000**

SrRE R [ *0.05(BE £ ) 5 **p<0.01 P Ap M BF ¥ (BE &)

I~ ALg AR E B g oAz (Social CRM Process) $1 2554 73 5 sz el 58

3]

“’l

ALE AR E M P IR M AR ke R AL g VAR R M R IR AR

2L P F2 8 s e ﬁﬁ*m\ 79 0 AR R EP-RE £ S o 2 F 2L Ao PE G
(0.447) > P-Value =0.000**, R2=0.445, Adjusted R2=0.434, F-Value =20.03 - &8
AR 4 43.4% > B = G AR R R 2Lpar ot B i 5 0315) 0 F F W
B AR P<OOL A ¥ R > el TALE L AR R M TR F IRNAR ) & Rk

il TAMIE ) B G MEF LA R A HD RS2 0wy &

AL E VAR E R RE EARR ARG PO WM Ry A% 0 ﬁ%{;;wg;«;,g
PAHOE R T R EFAMICE o bl R A G R R IR
EZ‘%’%%E\‘{%’@‘E@%%:E "H‘ﬁf_’%m’] %L g Lo f,ol}‘]LL, +7rJr’lIF1E‘_

FREZEP S L AF B L P ERAEART » B8 X 2bpixrns 48F o

0 4-6-54k ¢ M RE R M TR RN L A o2 iF A AT

T R tiE BMEE
kL P 0.477 6.67 0.000**
BEE ik 0.315 4.64 0.000**
e -0.032 -0.487 0.627
#Ai#k R2 BELCR2 B FiE P-Value
151 0.445  0.434 0.31 39.37 0.000**

ProRE E R A*0.05(8 & ) 5 **p<0.01 Frp BE BF E (BB &)
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Bk H3aZ%#ED e HMirg e 8 3 F o H7 4 s b A
PR R e A E & T e M 0B i 5 (1.103) 7 P-Value =0.000%*,
R2=0.8779, Adjusted R2=0.876 F-Value=77.53 > #4824 87.6%-d FiE+¥
AR AT P<OOL AR R > st T3 o | & S8cf28l T Mo
BEHFHFOLIRNE - N & H3 ka2 0 g %073 Fai 4 EgpFo
HUBE P RF U G RL LR DY R R e E B E ¢
g b

FHRHE-

2 4-6-6 7 HF- o H AR H ot i i A5 (e % M 5 o)

BELAEpE  th o
REE Fro 1.103 27.28 0.000**
i 'fz’f oo -0.337 -3.515 0.002**
i L = 0.074 0.787 0.432
kAl R2 BESR REFX FE P-Value
151 0.8779 - 0.876 0.1388 « 77.53 0.000**

=~ B B LA I e

B3k H3b s ™ H v $par g scenB F o 3 3o S I rx i fF A
12 o gL e SRR e MBS B (0715)7 HEe
P-Value =0.000**, R2=0.881, Adjusted R2=0.878 F-Value =62.53 » %< %% i3
87.8% - d FE™ F MY 43 P<OOL A ¥ K> 2w T3 Srdie | & %l
Al T BERFHEEF I EE o A& HIb RS 2 0 ko HE
wACR AL R AR P ARG RE  LER B RS T RESFHT R
§ 7 ETH BRTOHGR A SR E B e Hrek g AR R E .

= P4

% 4-6-7 % F ¥ » T ot 2w B A 4 (iR % B 2P 3 5 o)
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T AP E t e MEiE

BEE R 0.222 5.541 0.000%**
wLyEe 0.715 7.513 0.000**
A =t 0.057 0.611 0.542

HA# R2 A R2 B FE P-Value
151 0.881  0.878 0.14366 62.53 0.000**
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ARG WP fiskEk e ¢ 0 % Baron and Kenny(1986)#7# 1) eh4 47 4%
Boodhd 2 B R GE S AR BT BT RGP AonSk o U F e L #
Boc ARG CREEM GE RIS Y A RE S S Y Fonh R e 40T Ari
Bl - P Ee BE Y Ean B ik 2o
B P Ee A g A 2 M e

B = 4\:#7&%1“ “"’ﬁe@l‘*?ﬁ FatH {@gﬂ B3 e % T2 B’

=,
]

P BHN EERAL 0 B2 F Y b S p ORI R R
AR RS FEFRF PG 22 Ak (full mediation) ; & p %38 4 ix %38 0

PRERE D ERF BRI ae 4axS (partial mediation) -

ZA-TAECEEMGER AN B E e B Y F ol h? 4ok
24T
K %M p®E A TE E¥E DW VIF FiE
;¢ % #ic
(B)
M1 5§ 4ot W B e 0.948 36.25 0.000%* 2.019 1.000 92.15
M2 AL¢ “AEEM FHEe 0604 924 0.000%* 2320 1.000 85.45
%8I0 AR
M3 5§ 5% %% 0937 2851 0.000%* 1.574
2.017 90.54
0.53 0.596 1.574

BN .
o
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[ L 4 J—>[7r:‘-ﬁ LB E W f??ﬂ}—{ BY¥ ¥ J
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(5 -) (#382)

Bla-7i g CARE M B8 i S e 25§ F27 4ok
LT W
T kR AT EE
R 4-79% Fr0FR o JN - 3 o ik ¢ CAEEM G E IR PR F
(p<0.001)F & % 5 5% = AL g AR % B 06§ TR A S0y H ot PR F 2
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CREE B TR AR (S 0 L0937 L 007 BEm Ak (AT E M A TEh AR
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